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Mission statement

Create time tested solutions and software that
accelerate your goo-market strategies while
reducing your total cost of ownership
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Corporate Overview

A Software, solutions, and consulting surrounding the
Sun/SeeBeyond/STC suite of products with decades of
experience

A Experts in EAI, B2B, EDI, SOA, ESB, MDM,

A Solutions and software built on top of existing products
I Vertical focused
I Custom built for customers wanting to fund

I Extremely attractive license and annual maintenance fee
structures

I Fully supported and upgradable
I Repackaged and resold to other customers with similar needs

I Modernization services (DataGate/eGat&HHCAN to RE6GF
ESB/.next)
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Business Model: Focus

II Products

Consulting

I I Services
Solutions

GlassFish

ESB GlassFish CAPS SeeBeyond eGate

Commercial Healthcare Government
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Business Model: Tenets

A Consulting Services creatash flowandopportunity
to discovercustomer/partner Solution and Product
Needs

e 1
Services
A Staff augmentation is not a primary function
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Business Model: Tenets

A Solutions and Products are primarily customer and
partner driven and funded

A

CUSTOMER

& A

PARTNERS
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=

A Solution and Product sales to customers have
attractive commission models for partners
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Business Model: Services to Solutions/Products Ratios
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